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Introduction

GP Nurmenkari, Inc. (GPN, we, our or us) is registered with the Securities and Exchange
Commission (SEC) as a broker-dealer and is a member of the Financial Industry
Regulatory Authority (FINRA) and the Securities Investor Protection Corporation (SIPC).
Brokerage services fees differ, and it is important for you to understand these differences.
Free and simple tools are available to research firms and financial professionals at
Investor.gov/CRS, which also provides educational materials about broker-dealers,
investment advisors and investing. GPN is not a registered investment advisor and will not

solicit you as such.

What Investment
Services and Advice
can you provide
me?

We offer brokerage to those that qualify as
accredited investors and above.

Our investment banking brokerage services
focus on introducing investment
opportunities to accredited investors as their
agent. Our Institutional brokerage services
are provided to those investors that qualify
as Institutions.

* Most clients are contacted via email or the
phone.

» We offer invitation-only web conferencing
and exhibitions for a limited number of
clients during a capital raise and sometimes
when supplemental information that we
believe is necessary to disseminate to our
clients regarding a potential or existing
investment exists.

* We have a branch office network staffed
with financial professionals to service you.
* We have minimum funding requirements
that is specific to each capital raise and the
company that engages us.

* We do monitor our clients’ investments
on a case by case basis.

Our retail brokerage services may include
recommendations to you as to:

* Private placements
* Equity positions

* GPN does not offer Registered
Investment Advisory Services.
Affiliated Advisors: None

What Investment
Services and Advice
can you provide
me? (con’t.)

For additional information, please request our Regulation Best Interest Disclosures and
other applicable documents by calling 1-212-447-5550 as the SEC limits the length of this
form to two pages: ¢ Regulation Best Interest Disclosures:

* Why GP Nurmenkari, Inc. * Guidance * GPNIBCPs

CONVERSATION STARTER: Ask your financial professional:

*Given my financial situation, should I choose an investment advisory service? Should I
choose a brokerage service? Should | choose both types of service? Why or why not?

* How will you choose investments to recommend to me?

» What is your relevant experience, including your licenses, education and other
qualifications? What do these qualifications mean?

What fees will |
pay?

. Our investment banking clients
purchase investments through our registered
agents. A portion of the funds generated from
client investments is paid as commissions to
GPN, acting as placement agent, finder, etc...
and a portion of these commissions is then
distributed to the registered representatives
that successfully raised the introduced funds.
The cash portion of the placement agent fees
paid to GPN ranges from 3.5% to 10% of the
funds raised.

. In some cases, GPN may receive
securities, most often warrants, for
successfully raising funds for companies.
This security compensation can be in
addition to the cash commissions paid or
instead of cash commissions. GPN could
receive up to 10% of the funds raised in
securities.

. GPN may charge, pending on the
engagement, a non accountable expenses
reimbursement fee. This fee is generally
used to offset the expenses incurred by the
registered agents that are engaged in raising
funds. GPN does not retain any portion of
the non accountable expenses pools, but may
use these funds to pay expenses incurred on
behalf of the registered agents engaged in
capital raises. This fee is fixed and can range
from $5,000.00 to $50,000.00.

. GPN does receive compensation for
consulting services. If engaged as a
consultant, GPN can receive consulting fees
in cash, as a per month fixed fee for a time
period or a one time payment of a set fee.
Consulting fees are fixed and not contingent
upon the successful efforts of the registered
agents. Consulting fee may also be paid in a
noncontingent Security issuance versus cash.
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What fees will |
pay?(con’t.)

Our registered sales agents that successfully raise money will be compensated per their contract
terms Whether you make or lose money on your investments. Please make sure you understand what
fees and costs you are paying. Actual transaction costs and investment terms will be identified in the
transaction specific subscription documents and security purchase agreements presented to you.
Please read all pages of the investment documents before signing.

For additional information, please call 212 447 5550 Regulation Best Interest Disclosures and other
applicable documents available:

* Form CRS:* GPNI Commissions and Fees

CONVERSATION STARTER: Ask your financial professional:

* Help me understand how these fees and costs might affect my investments. If I give you
$25,000 to invest in this transaction, how much will go to fees and costs, and how much will
be invested for me?

What are your legal
obligations to me
when providing
recommendations?
How else does your
firm make money
and what conflicts
of interest do you
have?

When we provide you with a recommendation as your broker-dealer or offer financial
advice, we have to act in your best interest and not put our interest ahead of yours.
At the same time, the way we make money creates some conflicts with your interests.
You should understand and ask us about these conflicts because they can affect the
recommendations we provide you. Here are some examples to help you understand

what this means: _ . . . )
* We make money if you invest in a GPN introduced investment opportunity. The fees we

charge range based on the terms established between GPN and the target companies that is
in need of capital. If you do not invest, our registered sales agents do not get paid.

* Our compensation does not change the terms of your investment as detailed in each
subscription agreement, security purchase agreement, etc...; provided to you with at the
time of each transaction.

* More often than not our representatives do not invest along side of our clients.

For additional information, please request our Regulation Best Interest Disclosures and
other disclosures at 212-447-5550.

CONVERSATION STARTER: Ask your financial professional:

e How might your conflicts of interest affect me, and how will you address them?

How do your
financial
professionals make
money?

Our investment banking and sales registered representatives are paid for their successful efforts to raise
capital. A portion of the commissions GPN receives is paid to the registered agents. Certain other GPN
financial professionals have separate compensation arrangements. Our financial professionals generally are
compensated based on a their ability to raise funds for a particular engagement. However some non sales
representatives are compensated with salary plus variable compensation keyed to the general profitability of
GPN.

For additional information, please contact us at 212-447-5550 to and ask us about our
other fees and overrides that our registered agent may receive.

Do you or your
financial
professionals have
legal or disciplinary
history?

GPN does not have any legal or disciplinary history.

Some of our financial professionals have this history.

For more information visit Investor.gov/CRS for a free and simple search tool to research
your financial professionals.

CONVERSATION STARTER: Ask your financial professional:

. As a financial professional, do you have any disciplinary history? For what type of
conduct?

Additional
Information

For additional information about our services, please request our Regulation Best
Interest Disclosures and other disclosure documents or visit FINRA BrokerCheck @
https://brokercheck.finra.org, select FIRM and enter GP Nurmenkari, Inc. or CRD#:
153480. If you would like additional, up-to-date information or a copy of this disclosure,
please call us at 212-447-5550.

CONVERSATION STARTER: Ask your financial professional:

e Who is my primary contact person? Is he or she a representative of an investment
adviser or a broker-dealer?
e Who can I talk to if I have concerns about how this person is treating me?
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